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Item 7.01 — Regulation FD Disclosure.

On January 23, 2013, AngioDynamics, Inc. (the “Company”) will hold its FY 2013 Investor & Analyst Day. Attached as Exhibit 99.1 is a copy of the slides to be used in
connection with the event.

The slides are being furnished pursuant to Item 7.01 and the information contained therein shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act
of 1934, as amended, or otherwise subject to the liabilities under that Section. Furthermore, the information in Exhibit 99.1 shall not be deemed to be incorporated by reference
into the filings of the Company under the Securities Act of 1933, as amended.

Item 9.01 — Financial Statements and Exhibits.

(@ Exhibits.

Exhibit No. Description

99.1 AngioDynamics, Inc. Investor and Analyst Presentation Slides
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Agenda

Strategic Overview Joseph DeVivo, President & CEO

Peripheral Vascular John Soto, SVP & Global Business Leader
Vascular Access Chuck Greiner, SVP & Global Business Leader
Oncology /Surgery Rick Stark, SVP & Global BusinessLeader
Break

Financial Overview Mark Frost, EVP & CFO

Regulatory Affairs Lou Mazzarese, SVP & Chief Regulatory Officer
Clinical/Medical Affairs Dr. Frank Facchini, Medical Director

R&D Overview George Bourne, Chief Technology & Ops Officer
Closing Remarks Joseph DeVivo, President & CEO

Q&A

TechnologyFair / Lunch
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Forward-Looking Statements

Motice Regarding Forward Looking Statements

This presentationcontains forward ookingstatementswithinthe meaningof the Private SecuritiesLitigationReform Act of 1995, &ll statements
regardingangioDynamics’expectedfuturefinancial position, resultsof operations,cash flows, businessstrategy, budgets, projectedcosts, capital
expendituresproducts, competitivepositions, growth opportunities,plans and ohjectivesof managementforfuture operations,as wellas
statermentsthat includethe words such as “expects,” “reaffirms" "intends,”"anticipates,” “plans,” "believes, " seeks,” "estim ates," "optimistic,"or
variationsof such words and similarexpressions,are forward-lookingstatements. These forward lookingstatementzare not guaranteesof future
performanceand are subjectto risks and uncertainties. nvestorsare cautionedthat actual eventsor results may differfrom AngioDynamics’
expectations.Factors that may affect the actual resultsachievedby &ngioDynamicsinclude, withoutlimitation,the ahility of AngioDynamicsto
developits existingand new products, technologicaladvances and patentsattained by competitors, futureactions by the FOA or otherregulatory
agencies,domesticand foreignhealthcare reforms and governmentregulations, resultsof pendingor future clinicaltrials, overall economic
conditions,the resultsof on-goinglitigationthe effectsof economic, credit and capital market conditions, generalmarket conditions, market
acceptance, foreignourrency exchangerate fluctuations,the effects on pricingfrom group purchasingorganizationsand competition,the abilityof
AngioDynamicsto integrate purchasedbusinesses,as wellas therisk factors listedfrom timetotimein AngioDynamics'SEC filings,includingbut
not limitedto its Annual Report on Form 10-K forthe year endediay 31, 2012, AngioDynamicsdoes not assumeany obligationto publiclyupdate
or reviseany forward-lookingstatementsfor any reason,

o i an, e s

Inthe United States, Manoknifehas beenclearedby the FDA forusein the surgical ablationof softtissue.Manoknifehas not beencearedfor the
treatmentor therapy of a specificdiseaseor condition. This document may discussthe use of Nanoknifefor specificelinicalindicationsfor which it
isnot clearedin the United Statesat thistime,

Motice Regarding Mon-GAAP Financial Measures

hanagementuses non-GALAP measuresto establishoperationalzoals, and believesthat non-GAAP measuresmay assistinvestorsin analyzingthe
underlyingtrendsin &ngioDynamics’businessovertime, Investorsshouldconsiderthese non-GAAP measuresin additionto, not as a substitutefor
or as superiorto, financialreportingm easures prepared in accordance with GAAR, In this presentationangioDynamicshas reportednon-GasP
salesgrowth, adjustedERITDA (incomebeforeinterest, taxes, depreciationand amortization),cash EPS, adjustedEPS, EBIT marginand EBITDA
margin. Managementusesthesemeasuresinits internalanalysisand review of operational performance. Managementbelievesthat these
measuresprovideinvestorswith usefulinformationin comparing&ngioDynamics'performance over differentperiods, By usingthese non-GALP
measures, managementhbelievesthat investorsget a better pictureof the performance of AngioDynamics'underlyingbusiness. Management
encouragesinvestarsto review angioDynamicsfinancial resultspreparedin accordance with GAAP to understandangioDynamics'performance
takinginto account all relevantfactors, includingthosethat may only occur from time to time but have a materialimpact on &ngioDynarmics’
financialresults, Pleaseseethe tablesthat followfor a reconciliationof non-Ga4AF measuresto measurespreparedin accordance with GAAP,
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A New Day...

OUR VISION: OUR MISSION:

To be recognized, We will work each day with integrity

trusted and respected and passionto deliver high-quality,
worldwide as a innovative, cost-effectivesolutionsthat

meet the needs of our customers,

leading provider of improve patients’ lives, provide
Innovative opportunityfor our employeesto thrive
image guided, and drivevalue for our shareholders
minimally invasive and community
solutions

-’} ™

454

w2
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Our Core Values

_ Drive Value Innovate
Focus on Live for the

the patient Quality

Relentlessly
Customer

Integrity
Accountability Collaboration

@ angiodynamics




Our Strategic Imperatives

We will develop innovative, differentiated and high
J quality products for clinicians and patients

We will focus our investments on opportunities that
I offer sustainable, profitable growth

We will enhance our profitability by driving
J operational excellence across the entire
Organization

Target Improve Drive

Investments Shareholder Efficiency &
for Growth Returns Productivity

(D angiodynamics




Our Strategic Framework

"""""""""""""""""""""""""" d Improve Shareholder Returns jpm——

Key Metrics
ROCE %
Targeted Investments . hEFS G{;“’th " Drive Efficiencies &
a5 o laeneration ]
for Growth Productivity
Innovation New Market Operational Optimized Go-to-
Expansion Excellence Mkt Strategies
\fif;im?::;:: Key Metrics Key Metrics Key Metrics
Pipelitr‘fe Int’l Sales Growth Unit Costs SG&A % of Sales
Strength Mew Revenue Sources Asset Utilization Rep Productivity
« BioFlo
vascular * AP ihaetialia » SKU Ra_utinnali.zat.ion. . CaIIIIIF'Dint Focus
+ Angio‘ac Geographic | * Latin America + Footprint Optimization » Clinical Support
« |RE dN Chir « Low cost Manuf, « GPO/IDMs/Tenders
Oncology Th Abl qus el . s |nsourcin
= therm Registrations| * Brazil g
+ Clinical + lapan
Capabilities] « Regulatary
+ Reimhb.

Focused & Improved Execution

@ angiodynamics
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Our Rapidly Changing Environment

OUR STAKEHOLDERS
Regulatory Payers Hospitals Physicians
@ e o]
UnitedHealthcare’ ¥

Increasing regulatory scrutiny

Increasing pricing pressure and transparency

Sluggish procedure volumes

Patients

[+ #]

Increasing need for clinical and healthcare economic data

Greater prevalence of contract purchasing

@ angiodynamics




Improving Our Competitiveness

We are implementingstrategies that will enable us to compete more

effectivelyin the currentglobal landscape

Innovation Contracts Quality Excellence

Focus on high value,
differentiated Cor.npete iy Deliver quality and
technologiesthat effectively for GPOs, B ionol
support premium IDNs and Tenders crcallarce
pricing

Collaboratewith all

Generate clinical health
Maintain regulatory anehealtficare ealthcare
compliance stakeholders,

economic data that

including hospital
drive adoption BANIE

admin, payors

Compliance Data-Driven Multiple
Stakeholders

(D angiodynamics
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Execution

Bolstered
Management
Team

xceeding
Cost Saving
Targets

Pocusing on
Our Growth
Drivers

Systems

New Chief Technology & Ops Officer and senior R&D managers
New Heads of Regulatory, Quality, Clinical and Medical Affairs
New Chief Financial Officer

Increased FY13 synergy targets 40% to $7-10M and to $15M in FY14
Closure of Fremont and optimization of R&D
Reduction in SG&A as a % of sales from 37% in FY12 to 29% in FY13

Acquisition of Navilyst

Acquisitions of Vortex Medical in October 2012 and Microsulis (pending)
Automated Power Injector to launch in FY14

BioFlo launched October 2012

Completed Quality Call to Action program
Accelerating implementation of one Quality Management System
Committed to continuous improvement in quality management systems

@ angiodynamics
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Improving Business Trends

1H FY13

5200
$195 ]
5185 | +1%

---.---""""-”'-”'-”I>

$169 $170

2 2
8 8

Global Revenue (5 millions)
22 g
8 & 3 &

H41
&

$150

PRO FORMA 1H FY12 1H FY13

« Challenging US sales integration
« Q4 FY12 channel loading

« Soft summer procedure volume
Lack of tip location

Delayed NanoKnife purchases

2H FY13

: T™S - O :bf 0 7
$195 - o
»7  $185-190
@ $190 L i )

$185 7 S
5180
$175
$170
$165
$160
$155

$150
PRO FORMA  2H FY12 2H FY13

Global Revenue (5 millio

« Increasing BioFlo momentum
= Launch of AngioVac

= Improving EVLT business

» Stabilizing US Sales Channel
= Strong NanoKnife pipeline

@ angiodynamics
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Transformation to a Double-Digit Growth Company

Execution on our key strategic initiatives will drive a fundamental shift

in our revenue base towards high growth

Sales (millions)

$900

$800
$700
5600
$500
5400
$300
$200
$100

S0

Growth > 10%
B Growth < 10%

< 10% "“'20%0_1‘ Sales

Growth

YYenaCure EVLT
NanoKnife
Int’l Microwave

~80% of sales

VenaCure EVLT
ManoKnife

Global Microwave
AngioVvac

BioFlo

Fluid Mgmt

2013

2018

@ angiodynamics
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Deepening Organizational Capabilitiesin
Clinical and Regulatory

CRITICAL SUCCESS FACTOR

Significant investments in our clinical and regulatory capabilities are
essential to ensuring successful execution of our strategy

Regulatory Strategic Imperatives

« Acute awareness of environmental factors Clinical Priorities
Open/direct lines of communication with agencies

+ Proactive/up-stream engagement of FDA AﬂgiOVOC
= Accelerated timelines for new product approvals
» Capacity for international registrations
» Minimize disruption in product availability BL"} lo
&:»;
Clinical Strategic Imperatives
« Strong and trusted partnerships with KOLs "'E_' NanokKnife

+ Investigator-sponsored research
« Post-market studies
» Reimbursement/healthcare economic value endpoints

@ angiodynamics
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World Class Quality and Operational Excellence

OUR FOUNDATIONS FOR SUCCESS WILL NOT CHANGE
We are intensely focused on delivering world-class quality

and operational excellence across all aspects of our business

« Invest in and cultivate our “culture of quality”

+ Focus on regulatory excellence

« Continue to execute manufacturing cost savings

+ Move to one, ubiquitous ERP system (Oracle)

« Explore restructuring programs to right-size our global footprint

« SKU reduction and product rationalizations

Our goal is to generate an average of 50-100 bps of
gross margin improvement each year through FY18

@ angiodynamics
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Optimizing Our U.S. Go-to-Market Strategy

Sales force specialization is critical to delivering maximum value

to all our customers - physicians, hospitals, GPOs and IDNs

U.S. Commercial Ops Global Businesses Customers

Peripheral Vascular Oncology/
Vascular Access Surgery

Director

Unified
Sales —
Mgmt

IHN/IDN

Regional/
Specialized
SellingTeams

Clinical Specialists

ales Rep

= /e ]
e.j‘* J‘%j

Lﬁ?ﬁ?ﬁ%
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Increasing Investments in International Expansion

We will accelerate growth internationally by making targeted

investments in key markets

« Sales reps

« Product Registrations

« IFUs

BRAZI

S50M Mkt
8-10% Growth
4% Share

+ Clinical Trials « Manufacturing
» Regulatory « Infrastructure
» Product Launches « Distribution

CHINA k&

$200M Mkt
10-15% Growth
2% Share

JAPAN o

$270M Mkt
3-5%
Growth

2% Share

@ angiodynamics
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Our Financial Aspirations

NEAR-TERM UPSIDE FROM p— LONG-TERM
EXPECTATIONS STRATEGIC IMPERATIVES w=== FINANCIAL GOALS

Targeted Investments

for Growth
« Achieve high single digit « Consistent double digit
Innovation
revenue growth _ revenue growth
New Market
« Achieve double digit il « Mid-teens operating
operating margins margin
Drive Efficiencies &
Productivity
« Achieve double digit « Mid teens operating

- - Operational -
operating income growth Ercellonce income growth

Optimized Go-to-
Market Strategies

@ angiodynamics
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Peripheral Vascular

Peripheral
Vascular

OUR VISION

To be recognized, trusted and respected worldwide as a leader of
innovative, cost-effective Peripheral Vascular solutions that meet
the needs of our customers and that improve patients’ lives.

+ Focus on High MarginHigh Growth Products
+ US-direct Reps and Clinical Specialists

+ Int'l-directand indirect

+ Global Leaderin Laser VenousAblation

+ Global Leader in Fluid Management eo formnn
+ Focused R&D Pipeline Global Sales
S$S180M

in FY12

(D angiodynamics
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Peripheral Vascular

Cardiovascular Market “ Venous Disease Market

Current US Cardiology Manifold Share

12% Growth
® Share ® Market $100
|
B Thrombus
— $50 Thromb
FMm
e $0 W EVLT
| FY12 FY13E
Opportunity in WW Cardiovascular 51 3 B Market m::-'flf'i::snw
" ici

$0.2B

Closure

FM $750M

S800M
Thrombus

$3 Billion
$0.5B

Cardiovascular
Opportunity

Catheter

tD angiodynamics
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Peripheral Vascular 5-Year Growth Strategy

Continue Building Critical Mass in the Venous Space

Invest Significantly in the AngioVac Market

AngioDynamics’
Peripheral 2
Vascular Long

Drive Greater VenaCure EVLT Adoption

Term Growth
Target:

Develop Deeper Focus in the Cardiology Space

3 Revitalize NAMIC & Launch FM Innovation
4 Strategic Core Line Extensions & BD

8-12% CAGR

@ angiodynamics




Peripheral Vascular
Venous Strategy - LeadershipAcross the Superficialand Deep Systems

Achieving leadership in Venous Disease will require focus across

both the superficial and deep venous systems

DEEP /4
Pulmonary

Embolisms

DVTs

Varicose Veins | 'y
Wi id

(D angiodynamics
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Peripheral Vascular
Deep Venous Strategy - Depth in ThrombusManagement

We are creating a deep product portfolio across the Thrombus
Management continuum

: Catheter F
Angio Directed Mechanical En Bloc

Catheters Thrombolysis Thrombectomy Removal

@ angiodynamics




The Opportunity

Venous Thromboembolism (VTE) Incidence Additional:
«Overall ¥1 MillionVTE Events per Year in US Anngl inetd snce
«Overall 300,000 VTE Deaths per Year in US - #3 cause IVCF Thrombosis
14,000
Heart Disease 595,000 RA Mass
47,000
Cancer 574,000
VTE _ 296,000 TV Endocarditis
2,500
COPD 138,000
Stroke 129 000 Catheter/ Lead RA
' 200,000
Heitla, etal, Blood, 2005;106: 2674, @ anglOdynam 3

hurphy 5L, et al, Deaths: PreliminaryData for 2010, Nationalvital StatisticsReports; 2012
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The Problem and Current Treatment Options

« Venous segment- Largest procedural growth rate
« 2008 Surgeon Generals Call to Action - DVT and PE
+ Clinical Trials are driving venous disease awareness and treatment (ATTRACT)*

Surgical
Embolectomy

Highly effective at
removing all clots,
fresh and chronic
Rarely used
except in sickest
patients because
highly invasive

Mechanical /
PharmacoMechanical

Adjunctive
thrombolytics in >
60%

Large % of patient
population
contraindicated
to lytic usage

Oral Anticoagulation

Does not remove
clot burden

*acutevenousThrombosis Thrombus Removal With adjunctiveCatheterDirected Throm bol ysis;
ClinicalTrials, gov: MCTOO7I0335

Systemic and
Catheter Directed
Thrombolysis

Large % of patient
population
contradicted to
lytic

Multiple Days in
the ICU

(D angiodynamics
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AngioVac - The Device

A novel venous drainage cannula

« A highly differentiated endovascular device

« Facilitates en bloc removal of undesirable intravascular
material

« Large, established unmet market opportunity
« FDA cleared, with encouraging early market traction

« Synergistic call points - cardiac and vascular surgeons,
interventionalist

« Highly attractive pricing and gross margins

«Scalable platform allows for rapid development of next
generation devices

« Strong IP, including broad device and method patents

Angio\Vac

~ 400 cases
performedto date

The AngioVaccannulais
intended for use as avenous
drainage cannula during
extracorporealbypass for up
ta six hours.

@ angiodynamics
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AngioVac - The Device

SalineBag——

AngioVac
1 Cannula
.';
& /
Filter —— |
[ ]
Centrifugal '
Pump Console
L0 |
— Reinfusion
guguouy Cannula
AngioVac—
Circuit

Angio\ac

TheAngiovaodevicesarefor usewithothermanufactureroffthe shelfpump,filterandreinfusioncannulato
facilimtevenousdrainageaspartof aextracorporeabypassprocedursfor up to sizhours,

tD angiodynamics
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AngioVac Procedure

Introducing

Angio\ac

Cannula and Circuit

Designed to facilitate en-bloc removal of undesirable intravascular
material during the performance of extracorporeal circulation.

tD angiodynamics
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VenaCure EVLT

Large Underpenetrated Market Opportunity

B <2% Receive
Treatment

® 99% Untreated

30M People
in USAw/
Varicose Veins

$240 million Global market;
10-15% CAGR’

100,000+ VenaCure EVLT
procedures in FY13

ANGO has ~25% share of Venous
Ablation market and ~50% share
of the Laser Ablation market

Installed base of ~4000 units
worldwide, including 400+ new
1470 lasers since launch in June
2011

Maximizing Two
Technologies for Better
Patient Outcomes...

(D angiodynamics




VenaCure EVLT

Maximizing Two Technologies
for Better Patient Outcomes...

Heats the Vein Wall to Ablation Temperature Faster

10000
|

00 4 lis

1500 ] Hemoglobin |
100 - | T
. - | | =
VienaCure i \ A &

i ; 104 hd , O e | ( HU Water

- \ -
g \ o3 i

- 1 | @

& 01 e If'.

<I
o
0,011 ; [
I
0,001 T 'f T
500 1000 2000
Wavelength (nm)
New laser emitting Fiber

surface size 905 um

Fiber is recessed from tip Gold NeverTouch jacket
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The Opportunity - Varicose Veins

30M
= —
]
=
Q@
=
o
o
%)
.
e
(o}
L 5M
O
= 2M
= [ ] - -
Prevalence Diagnosed Seek Treatment Treated AngioDynamics

Barriersto treatment

Patient/Physician Awareness

Reimbursement/Cost

Clinical Evidence/QOL

Physician Training

Product Competitiveness

<1% of the population with Varicose Veins receives ANGO therapy

@ angiodynamics
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Fluid Management Market

AngioDynamicsFM Growth

Marketis under pressure:
+Highly competitive

+ASP Pressure

.Low margins

«Conversion to Automation

2012 Target

By Automating we will:
sRejuvenate growth in margins
+Create 100M automation business
sIncrease sales +10%

si[mprove margins

ASP’'S GM ASP’'S GM

@ angiodynamics
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NAMIC API Key Features and Benefits

Concerns

« Long learning curve

+ Increased set up time

« Lack of flow restriction indicator

« Contrastdosage to the patient

+ Contrastuse and waste per procedure
+« Unreliable hemodynamics readings

Solutions provided by NAMIC API

« Greater control
« Reduced per procedure costs
« Provide greater protection and safety

@ angiodynamics




Summary

AngioVac, EVLT, and Automationwill provide the Peripheral Vascular
business, Angio’s largest business unit, with three key high margin
products geared toward long-term growth

B Other
Products

Revenue

2013 2016+

@ angiodynamics
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Vascular Access

Vascular
Access

VA

OUR VISION

To become a leader in vascular access by introducing disruptive
technologies that will help clinicians reduce catheter-related
complications while significantly improving the quality of life
for patients.

« Productsalesinover 50 markets globally

« US - Directsales and clinical specialists

« Int’l - Directin Canada, UK, Pro Forma
Global Sales
Netherlands,France and Germany
$113M
EY12

@ angiodynamics
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Global Vascular Access Business

$1B Global Market

LAC $90M

EU $100M

New markets
S115M

Dialysis $230M
2-4% CAGR

Ports $330M
3-5% CAGR

PICCs $450M
5-7% CAGR

@ angiodynamics
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Vascular Access 5-Year Growth Strategy

1 Drive global adoption of BioFlo
Vacorlar Atcace 2 Increase penetration of IDNs, GPOs and public Tenders

Long-term
Growth Target:

8-10% CAGR

3 Accelerate international expansion

Broaden offering to include tip location

@ angiodynamics
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Hospitalization Costs of DVT

Cost,

BioFlo - The Opportunity

Thrombosis of vascular access devices leads to major complications

and increased cost of care for hospitals and patients

16,000 =
14,000 -
12,000 =
10,000
8000 -
6000 =
4000 <
2000 -

0

] Hospitalization
professional cost (VTE)

B Hospitalization facility
cost

$11,862

$8780

1
ovT Readmission

for DNT

Major Complications
+25-33% of access devices occlude

«58% of occlusions are a result of thrombosis

SignificantCosts

«Average cost for DVT (59,805)
«Average cost per readmission (511,862)

+CDC guidelines connect thrombosis
to infection

@ angiodynamics




The BioFlo Solution

Estimated that more than 100 accounts have either converted to or

are in the process of evaluating BioFlo

Introducing

BioFlo PICC --
with Endexo and PASV Valve Technology

Biotlo

5

BioFlo

5

@ angiodynamics
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BioFlo - Early Experiences

Results from an Ongoing Evaluation from a Major US Institution

Current BioFlo
Complication Rate Complication Rate “The results have been
>5€y O‘y i : ”
o ) o incredible...
Symptom Symptom - Clinical Evaluator
atic atic
DVT DVT

Results from an Int’l Institution Retrospective Analysis

BARD PowerPICC Solo2® Biotlo . . .
k « 48% reduction in occlusions
Vs. g « 38% reduction in t-PA use
BioFlo with PASV PICC ) ¢« 37% reductionin DVT

MOTE: Preliminaryretrospective data analysisconducted by independent investigatars BioFla

hasbeen clearedinthe U5, approvedin Canada,and CE Marked inEurope. @ anQIOdynam ICS
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BioFlo - Clinical & Economic PROOF

The PROOF Study
BioFlo *PROOF: The PICC Related

ﬁ Obstruction Of Flow Study
\.

*Confirming the initial reported
Multi center (5)

i data
Global Clinical

PICC Study
*Clinical & Economic

impact analysis

@ angiodynamics
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VASCULAR ACCESS

GPOs, IDNs, publicTenders - Leveraging Our Broad Product Portfolio

PO rts ® angiodynarmics m"_"i EMUMF smLEHE, y
Standard Titanium/Plastic f Y 4 Y 4 4 \cul:tr}:et?]tgz:rc:]::::d
Low Profile Titanium v 4 o P4 Y 4 US GPO’s & Health
LGW PrOﬁle PIaStiC { { ( { Canada
Dual v 4 4 P4 " 4
Valved Catheter & 4 b4 P4
Advanced Materials/Coatings xR b4 & Dialysis on the four
major GPO’s and
PICCs ® angiodynamics [IEVIGIE, Smedcomp — Weleflex PICC/Port on
Premierin the US
Reverse Taper Y 4 4 4 <4
Valved v 4 4 X X
Tip Location f «f Reteithyaiusided
Advanced Materials/Coatings 4 b4 b4 ' 4 maijor IDN, expecting
Dialysis © angiodynamics [N, S medcomp B3 covo announcement this
quarter
Acute v 4 Y 4 Y 4 v 4
Chronic g of of g
Advanced Materials/Coatings @ 4 P V4
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Accelerating International Expansion

New and Emerging Markets ExpectedMix (Target)

Int’l

o

M Brazil Japan

m Chi H ME
20-25% cacr e

@ angiodynamics
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Summary

-a 'B \\_m b, b,

Growing our core BioFlo product line

IDN, GPO and public tender penetration

Investment in clinical and economicimpact data

Reaching deep into global markets

Broaden offering to include tip location

@ angiodynamics




(D angiodynamics

Rick Stark | SVP - Oncology/SurgeryGlobal Business Leader
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Oncology Surgery

Oncology/
surgery

0/S

OUR VISION

Oncology Surgery will become the leader in ablation through the
development and marketing of innovative, proprietary devices
designed for the minimally invasive treatment of cancer.

High-Growth, High-Margin Product Portfolio

US - Direct Sales Channeland Clinical Specialists
Int’l - Directin 5 Countries

Focused Clinical Strategy

Pro Forma
Global Sales

S42M

FY12

(D angiodynamics
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Acquisition Announcement

Microsulis Medical Ltd

SPECIALISTS IN MICROWAVE ABLATION

\ ﬁa#* |

D 15

@ angiodynamics
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Microsulis

We believe Microsulis is the leading microwave tumor ablation

technology on the market today

“Everything we wanted in
a microwave device...”

-Current AngioDynamics RFEA Customer

+2.45Ghz system for faster tissue penetration
«Single applicator

«5 cm ablation

«Fast ablation times

«Predictable volumes of coagulation

«Attractive pricing and gross margins

@ angiodynamics
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Oncology Surgery Five Year Growth Strategy

Expand in Thermal Ablation

1 Increase thermal ablation share
AngioDynamics’
Oncology Surgery p) Invest in innovative product development
Long Term Growth

Target:

15-20% Create Markets for Non-Thermal Ablation

CAGR 3 Invest in clinical development

4 Become the standard of care

@ angiodynamics
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Expanding Our Leadership in Tumor Ablation

Angiodynamics offers a full complement of tumor ablation products

that provide clinicians maximum choice in treating patients

THERMAL ¢ NON-THERMAL

FJ_StarB_urst“ M$crosulls Medlcal Ltdn “ NanokKnife*

Radiofrequency

“The US Nonvascular Interventional Radiology
market with the fastest growth and greatest

potential is the ablation device market”
- MRG Mov. 2012

@ angiodynamics




The Device - The Total Ablation System

T As « Integrates RFA, IRE and MTA into one system

« First of its kind, modular platform ablation
technology

Microwave

« Common GraphicUser Interface
IRE Module

« Integrated system controls
RF Module
« Enhanced ease of use

UStarBurst’ Microsulis Medical Ltd “ NanoKnife*

Radiofrequency Ablation Electrodes SPECIALISTS IN MICROWAVE ABLATION

(D angiodynamics
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TAS - The Opportunity

angiodynamics

@ angiodynamics
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NanoKnife Continues to Gain Traction

System Utilization Clinical Clini(_:al
placements publications Studies

a NanoKnife°

@ angiodynamics
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Summary

\. \a \a \B xm \@ '.
g g s Sy oy S

Leader in focal ablation therapies in surgical and
interventional oncology

Best-in-class ablation modalities - solutions for every patient

Significant market opportunities within disease states with
high unmet clinical needs

Large untapped market potential in focal treatment of
pancreas and prostate cancers

Synergistic call points with a focus on key specialties
Highly attractive pricing and gross margin

Key investments driven by incremental growth strategy

@ angiodynamics
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10 Minute Break

AngioDynamicsthe AngioDynamicdogoand othertrademarksdisplayedin this presentatiorere trademarksownedand used by AngioDynamics,Inc. & Copyright2012AngioDynamics)nc. Al rightsreserved.




anglodynamics

Mark Frost | EVP & CFO
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Near Term Priorities

« Integrating Navilyst acquisition

« Leveraging cost synergies

« Margin expansion through sales leverage
» Optimizing R&D investment

« Driving adoption of AngioVac, BioFlo

« Maximizing US Microwave launch

Strong and sustainable cash generation

@ angiodynamics




Fiscal 2013 First Half Results
Cproformaiinsws) | @2 | ___a_____

Net Sales - §’s 87 170.4
- Growth rate 3% 1%
Peripheral Vascular 45.8 89.1
Growth rate 3% 2%

Vascular Access 26.7 53.3
Growth rate (3%) (4%)
Oncology/Surgery 12 23.2
Growth rate 12% 13%

GM% 50.8% 51.5%
Operating Income 1.5 14.8
Adjusted EPS 0.10 0.20
Adjusted EBITDA 13.8 27.0

Progress... more to come

@ angiodynamics
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Financial Outlook - FY13 Guidance

ProFormal(in$M's) | H2 FY13

Net Sales - $§’s 185 - 190 355 - 360
- % Growth 7% 4%
Gross Margin 50-51% 50-51%
Operating Income 14 - 17 29 -31
EPS 0.20 - 0.22 0.40 - 0.42
Cash EPS* 0.39-0.4 0.73-0.75
EBITDA 29 -30 56 - 57

Moving in the right direction

*Represents adjusted EPS plus add back of amortization @ angiodynamics




Where we have come from...

I kdillions NEt Sales & GM % Ad] EPS & op Mgn %
- 70.0% | 50.52 - - 20.0%
250 A !
» $2160  $2158  $221.8 sq50 - 2030
$200 - 06:0% | <p.ag L 15.0%
S0.46 -
$150 62.0% $0.44 |
$100 - 58.0% $0.42 - - 10.0%
50.40 -
S50 - 54,0% | 50.38 5.0%
FY10 FY11 FY12 FY10 FY11 Fy12
B Net Sales il (5] % — A EPS Op Mgn %

Financialresults as reported ® ang|0dynam|C5

63




LOOKING AHEAD...

Leaner and Improved Profitability

...our Operating Expenses are moving in line with our peer group...

SG&A % of Sales - 2012 R&D % of Sales - 2012
 45% - EfFil:.im.'u:\,r.& L 20% |
3‘;43% | Optimization ﬁ 18% - 17% EHiI:IiEI.'II:\_.".&
Em i 37% 5 16% - Optimization
3 3% 1 33% S 1o% | 9% o
2 339 Media = 8% Median
N 205 29% 30% =29% 29% 29% | & %% 1 7% =6% 6%
~ 2% | 28% I 27% a% | 4% 4%
25% T 2%‘ T - T
A B c D E ANGO ANGO Target A B c D E ANGO ANGO Target
FY12A  FY13E

FY12A FY13E

Competitors Competitors

@ angiodynamics




LOOKING AHEAD...

Leaner and Improved Profitability...Butmore Work to Do

...and we expect operating margin and EBITDA margins to continue to

increase substantially over the next 5 years

358%
30%
25% -
20%

2012 EBIT Margin

5% 4

65

Adjusted Operating Margin 2012

27%

18%

16% 15%

OperatinglLeverage &
Profitable Growth

-
Median

=16% 16%

15%
10% A

9%

; 9%
6%

A B C D E

Competitors

ANGO ANGO Target
FY12A FY13E

MOTE: &djustedmetrics excludenon-recurringcharges

35% -

Adjusted EBITDA Margin 2012

Operatingleverage &

0%

c 30% - 31% Profitable Growth
3 Median -4
L] | 24%
5 S 22% =229 f'iy 22%
g 20%7 5% 7 16%
S 15% 1 14% y
o o 12%
=] 10% A

5% -

A B C D E

Competitors

ANGO ANGO Target
FYi2Aa FY13E
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Transformation to a Double-Digit Growth Company
FY 2013: 4% Sales Growth; 50% GM%

HIGH
Std GM% @
HARVEST INVEST
Resectior.
(4]
AngioVac
Dialysis
. Microwave
&
(10%) 5% 10% 15%  20% // 40% +50%
YoY Sales
Growth

Other VA

® SCALE

@ angiodynamics
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Transformation to a Double-Digit Growth Company
Long-Term: +10% Sales Growth; 60% GM%

HIGH
Std GM%
Resection . AngioVac
Microwave

// b +50%

Other VA

(10%) (5%)

YoY Sales Growth

LOW

tD angiodynamics
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Factors Driving Improved Financial Performance

Near Term
v" International performance - 20% growth
v~ Specific product results: EVLT, NanoKnife, Microwave
v~ Sales force productivity, back on offense
v Move to one operating platform

Long Term
v" New product innovation
v International expansion to new markets
v Operational excellence

@ angiodynamics




Summary

« Optimized R&D organization to accelerate new product
pipeline

« Acquired new products like AngioVac, microwave with high
growth potential

« Significantly improving quality management systems
« Continued rapid growth of International platform
« Drive for operational excellence

« Stronger executive management team and talent pool

Accelerating Long Term Sales Growth & Profitability

@ angiodynamics
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Lou Mazzarese | SVP - Chief Regulatory Officer
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FDA - Current Environment

« AngioDynamics Regulatory Imperatives
« Medical Device User Fee Re-Authorization (MDUFA I11)

« Expanded product Indications for Use

L SERVICEg
> gl

*;
“¥vagaa

& &,

of WEALTH

A

@ angiodynamics
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Current Environmental Factors

+ Rxand Med Device Product Problems

+ FDA reviewer unrest

« Consumer Activism

« Changing Political Landscape / Pressure

« Legislative / Administrative
Initiatives - 2012 MDUFA User Fees

@ angiodynamics
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Regulatory Strategic Imperatives

« Acute awareness of environmental factors

« Open/Direct lines of communication with regulatory agencies
« Proactive/Up-stream engagement of FDA

« Accelerated timelines for new product approvals

« Minimize potential for interruption in product availability due to
regulatory issues

Awareness Communication Engagement

(D angiodynamics
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FDA 2012 User Submission Fee

« Additional review and supervisory personnel

« Structured process for pre-submission meetings

« FDA feedback does not change unless new issues arise
« Substantive Interactions

« FDA feedback midway in review process

« FDA days to decision goals

« Meeting with FDA to discuss timeline for reaching decision

@ angiodynamics
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Global Regulatory Focus

« Consolidation of Notified Body support in order to streamline CE Mark
product registration and approvals

« Establishment of more direct product registration processes for BRIC
countries (Brazil, Russia, India, China), Asia-Pac and Mexico

« Completion of European CE Mark for AngioVac, including expanded
Indications for Use

« Target RFA approvals in Japan, Europe and Canada

« Completion of approval for pending Nanoknife application in South Korea

@ angiodynamics




Expanded Product Indications for Use

« NanoKnife for use in treating tumors of the pancreas
« AngioVac for use in removing thrombus and clots

» Use of BioFlo products demonstrating significant reduction
in procedure related thrombus and clotting

“ NanoKnife* %%g Angio\ac

@ angiodynamics
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Dr. Frank Facchini | Medical Director
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Emphasis on Scientifically Backed, Clinically
Relevant Data

Protocol Title: PROOF: The PICC Related Obstruction Of Flow Study

Purpose: To investigate whether the BioFlo PICC will be associated with a reduced
incidence of catheter-related venous thrombosis (symptomatic and
asymptomatic) compared to another commercially available PICC.

Design: Randomized , Multi-center

Enroliment: 300 patients (max) / 5 sites (min) / 10 sites (max)

Study Primary objective:

Objectives: +To investigatethe incidenceof catheterrelatedvenous thrombosis

Secondary objectives:

«To investigatethe incidenceof other catheter-relatedcomplications

«T0 compare economic outcomes data with respectto medical resourceutilization
requirements

@ angiodynamics
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Emphasis on Scientifically Backed, Clinically
Relevant Data

Protocol Title: INSPIRE: A Safety Study to Investigate NanoKnife Surgery in Stage |l Pancreatic
Cancer with IRE (Irreversible Electroporation)

Purpose: To confirm that the NanoKnife system is safe for use within the pancreas.
Design: Single Arm, Multi-center

Enroliment: 20 patients / 3 sites

Study To demonstrate the ability to maintain the integrity of surrounding critical
Objectives: structures during ablation and after ablation, confirmed via CT imaging and

histopathologic assessments.

@ angiodynamics
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Emphasis on Scientifically Backed, Clinically
Relevant Data

Protocol Title:

Purpose:

Design:
Enrollment:

Study
Objectives:

Anticipated
Enrollment
Date:

CROES: The safety and efficacy of Irreversible Electroporation for the
ablation of prostate cancer assessed by procedural related side effects

and post prostatectomy histology: A Prospective Human In-Vivo Study

To assess the safety, efficacy, and patient satisfaction of IRE for the ablation of
prostate cancer

Single Arm, Multi-center, International
Up to 16 patients / 1 site

Primary objective:

«To determine if IRE is safe as measured by adverse events

«To determine if complete ablation of the specified targeted ablation zone as
measured by histopathology assessment

Secondary objectives:
«To determine if there is a reduction in procedural side effects
«To measure quality of life

FY Q4 2013

@ angiodynamics
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GeorgeBourne | SVP and Chief Technology & Operations Officer
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Executive Summary

GOAL: Angiodynamics R&D will deliver innovative, high quality product solutions for

the treatment of vascular access, peripheral vascular and oncology disease states
providing superior outcomes and reduced healthcare costs, in the following ways:

*Refined OrganizationalStructure to align with 3 businesses; Venous Access, Peripheral
Vascular, and Oncology

«Formalized and expanded R&D Technology Center in MA and re-aligned additional
R&D resources in NY manufacturingfacilities

*Revitalized approach & expanded support of New Business Development by
developinga Technical Assessment Committee

'DEVE|OPEC| more robust Project Reporting, Prioritization Process and Financial
Modeling

sRe-focused clinical Affairs Group with a global perspective to fully support each
business

«Established & globallyexpanded Medical Advisory Board and Nursing Leadership
Forum

@ angiodynamics
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Focus is on Breakthrough & New Platform Programs

Portfolio Investment Breakdown: Doubling of Breakthrough Investment

100%

g

80% -

70% <

Breakthrough

H New Platforms
50% "

. H Line Extension
40% -
B Sustaining

20% -

Product Development Investment (%)

10% -

2013 2014 2015 2016 2017 2018
Fiscal Year

@ angiodynamics




R&D and Clinical Innovation Drives Overall Growth

Near Term (FY13-14) Mid Term {Fy15-1s6) Long Term (FY17-18)

Vascular SRRl Eapandiad Platiarins « PICC Placeme.nt Tools » Next Generation Dialysis
Access = Mext Generation Ports « NG Walved Platforms

s E ded Port Offeri
e A + Optimized Procedural Kits « Altarnative Bioactive

« Tip Locati
VA Bl sl » BioFlo DialysisStudy

» BioFlo PICC [PROOF] Study Technology

+ Angiovac® Enhancements
« Warious Procedural Packs « [ext Gen Angiolac

» Expansion of Syringe Offerings s |RE Restenosis Platform

PV « Closure Devices s Mext Gen Tumescent Delivery S MR el el At
+ Mechanical Thromhbectomy

Peripheral
Vascular

+ Angiotac Low Profile
« Coronary Angio Catheters

« Automated Power Injector

Oncology/ » Microwave Introduction » Next Gan NanoKnife
Surgery « Wanaoknife® Platform Expansions » Total Ablation System « Mon-Paralytic IRE
O/S - IRE Panc Safety (INSPIRE) Study * IRE Pancreas Pivotal Study » IRE Alternative Apps
« Ermbolics

(D angiodynamics




Product Development Overview

Peripheral Vascular
Automated Power Injector

Automated fluid management injector that allows the clinical
to monitor invasive pressures and inject fluids during
angiographic procedures. System consists of:
+ Injector: bed/floor/ceiling mount or cart options
» Display screen
» Multi-use disposables: cartridge, hand-controller & foot pedal
« Single-use disposables: patient tubing set
= Ability to custom mix saline and contrast

@ angiodynamics
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Product Development Overview

Vascular Access
BioFlo Technology

« Breakthrough technology designed to reduce the
accumulation of catheter related thrombus

« Includes a robust technology
Integrated throughout catheter shaft
« Extended Durability
« Excellent Mechanical Integrity
« Exceptional Chemical Resistance
« Ability to leverage into a variety of

applications
outside Vascular Access

BioFlo

K

@ angiodynamics
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Product Development Overview

How the BioFlo Technology Compares

Coatings
{On the surface)

Coating (Blue)

Catheter Wall

Impregnated

Impregnated Agent [Gold)
{Inthe pores)

Catheter Wall

BioFlo
BioFlo C
Technology
{Throughoutcatheter Catheter Wall )
material)

Unlike other technologies that are superficial and/or transient, the BioFlo material is
designed to be both integral and non-eluting.

tD angiodynamics




Product Development Overview

Peripheral Vascular
AngioVac Next Generation

+ Innovative solution for the treatment of Venous
Thrombembolism (VTE) (# 3 cause of deaths in US per year*)

« Expand the current technology platform with:
Enhancements

« Multi-Port working channel hub for multiple accessory
device introduction and use

« Improvements for procedural efficiency
Low Profile

« Reduced profile for alternative applications
Combination Technologies

» Combination of the AngioVac platform with other
thrombectomy based technologies

*Heitls, etal Bl ood 2005:106:2674, @ angiodynarnics

Murphy 5L, etal . DeathsPreliminanbatafor 2000, NationakditalStatisticsReports 2012,
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Product Development Overview

Peripheral Vascular
Mechanical Thrombectomy

« Device treats peripheral venous (DVT)
applications.

« Design conceptsinclude:

« Nitinol basket delivered through sheath and
expanded to contact vein wall at thrombus

= Aspiration ports: clot is drawn in with
aspiration and fragmented using low speed
counter rotating tubes

« Potential distal protection feature (e.g. balloon
or filter)

*Heitld, etal Blood 2005;106:267 4,
Murphy 5L, etal . DeathsPreliminantatafor 20010, Nationak/italstatisticReports 2012,
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Product Development Overview

Oncology
Total Ablation Solution

+« Modular energy work station that incorporates IRE, RF,
and microwave ablation platforms onto a single cart
+ User Benefits include:
» Stacked configuration reduces surgical suite footprint
+ Modular design improves flexibility and cost optimization
+ Product Features:

« Cart appears a single piece of capital equipment
« Each device can be operated as a stand alone device
« GUI enables operation of each device

» Single pump with disposable cartridge system serves RF and
microwave

Microraave

IRE Module

RF Module

(D angiodynamics
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Key Takeaway: Well-Positioned for Growth

GOAL: Angiodynamics R&D will deliver innovative, high quality product solutions

for the treatment of vascular access, peripheral vascular and oncology disease states
providing superior outcomes and reduced healthcare costs, in the following ways:

*Refined OrganizationalStructure to align with 3 businesses; Venous Access, Peripheral
Vascular, and Oncology

«Formalized and expanded R&D Technology Center in MA and re-aligned additional
R&D resources in NY manufacturingfacilities

*Revitalized approach & expanded support of New Business Development by
developinga Technical Assessment Committee

'DEVE|OPEC| more robust Project Reporting, Prioritization Process and Financial
Modeling

sRe-focused clinical Affairs Group with a global perspective to fully support each
business

«Established & globallyexpanded Medical Advisory Board and Nursing Leadership
Forum

@ angiodynamics
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We Are In Position to Drive Shareholder Value Over the Long-

term
4 B f N f N
Vascular us International
Access Chanel arkets
VA us Int’l
o BioFlo China, Brazil
o GPO/IDNs/ 2 Japan
i / Tenders
o Tip Location ISrowave S P New
TAS Speridlidatian Registrationsin
Existing Mkts
\, > S S\ J

NEAR-TERM GOALS

= Achieve high single digit
revenue growth

= Achieve double digit

operating margins

« Achieve double digit
operating income growth

93

LONG-TERM GOALS

« Consistent double digit
revenue growth

« Mid-teens operating

margin

« Mid teens operating
income growth

@ angiodynamics
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